[.PL at a Glance

Thoughtful, balanced financial guidance is a fundamental need for everyone. We provide financial professionals and institutions
the tools they need to develop meaningful, long-term client relationships. We help independent financial professionals support
their clients with research, technology, compliance, access to an ever-growing array of products, continuing education, and more.
Our dedicated Institution Services division focuses exclusively on the needs of financial institutions and their diverse clients.
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Largest provider of third-party investment
services to banks and credit unions? These financial institution partners comprise:
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LPL at a Glance

To learn more, visit LPL.com
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Our 4:1 ratio of financial professionals
to employees ensures you have the
service and support to help you
exceed client expectations.

90-100%
Payout

LPL's competitive payout on
brokerage and advisory makes LPL
a potential low-cost option for many
financial professionals.

No Proprietary Products

LPL has no proprietary investment products
or investment banking operations. You're

empowered to make informed recommendations
based on objective research and your clients’

individual needs.

In a recent survey of affluent investors,
LPL Financial ranked #1 for all five
drivers of customer loyalty':

#1 Quality of investment advice
#1 Financial stability

#1 Easy to do business with

#1 Range of investment products & services
#1 Retirement planning services

Investing in You

Objective Guidance

LPUs Research team of experts—
analysts, strategists, economists,
and investment and communications
specialists—is focused on delivering
objective guidance.
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Two months: Average
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Our Business Transition Partners are
incentivized to get your business up and
running and your clients moved quickly.

We use our strong balance
sheet to benefit advisor growth.
In 2018, we made significant
investments in key growth
areas, totaling almost half
a billion dollars, to ensure
financial professionals thrive—
now and in the future.

$125M

Technology

Our technology road map
includes digitizing the advisor
practice to drive efficiency and
meet the growing demand for

personalized advice at scale.

$150M

Service & Support

Nothing compares to the power

of relationships. We're focused

on attracting the right talent to

provide you unmatched service
and support.

$125M

Capital Solutions

Take your business to the next
level with capital to transition,
lease space, acquire a practice,
or otherwise grow your
business however you choose.
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Making a Difference

Al L.PL Financial

Foundation The LPL Financial Foundation was established in order to give back in the communities where our
clients and employees live and work. We provide direct financial support to charitable organizations,
offer matching gifts for LPL advisor and employee contributions, and coordinate ongoing employee

giving and volunteer activities.

" Market Strategies International, Cogent Wealth Reports, “Investor Brand Builder™: Maximize Purchase Intent Among Investors and Expand Client Relationships,” November 2017.

This material was prepared by LPL Financial, LLC.

Securities and advisory services offered through LPL Financial (LPL), a registered investment advisor and broker-dealer (member FINRA/SIPC). Insurance products
are offered through LPL or its licensed affiliates. To the extent you are receiving investment advice from a separately registered independent investment advisor that is not an LPL Financial
affiliate, please note LPL Financial makes no representation with respect to such entity.

If your advisor is located at a bank or credit union, please note that the bank/credit union is not registered as a broker-dealer or investment advisor. Registered representatives of LPL

may also be employees of the bank/credit union. These products and services are being offered through LPL or its affiliates, which are separate entities from, and not affiliates of, the
bank/credit union. Securities and insurance offered through LPL or its affiliates are:

Not Insured by FDIC/NCUA or Any Other
Government Agency

Not Bank/Credit Union Deposits

Not Bank/Credit Union Guaranteed L
or Obligations

May Lose Value

LPL Financial representatives offer access to trust services through The Private Trust Company
N.A., an affiliate of LPL Financial, a registered investment advisor. Member FINRA/SIPC.
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